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Existing Home Sales 
Sales of existing homes fell 0.4 percent in May from a slightly downward revised level in April.  The revision and 

the latest monthly change were small, but the combined results were noticeably different than the expected increase 
of 1.1 percent.  The changes left sales in the lower portion of their recent range, and the trend in the past year or so 
has a slight downward tilt (chart, left). 

The softness in May was broad-based geographically, with three of the four major regions posting declines.  
Activity in the Northeast rose 4.6 percent, a seemingly strong showing, but the advance merely offset a similar-sized 
decline in the prior month and did nothing to offset drops in two of the first three months of the year.  Sales in the 
Northeast were in the bottom of the range from the past year despite the pickup in May.  Sales in the Midwest and 
West also were in the lower portions of their range.  Activity in the South was a bit above average.  

The National Association of Realtors again highlighted tight inventories as a factor inhibiting sales.  The number 
of homes for sale rose 2.8 percent in May, a large increase for this month (this series is not seasonally adjusted).  
This increase, along with the dip in sales, led to an increase in the months’ supply of homes from 4.0 to 4.1 months, 
a still-low reading by historical standards (chart, right).  The NAR also noted that higher prices and interest rates 
might have squeezed some buyers from the market. 
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Existing Home Sales Months’ Supply of Unsold Homes 

 

Source:  National Association of Realtors via Haver Analytics Source:  National Association of Realtors via Haver Analytics 
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